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GROWTH HACKERS +

There are companies that grow, and then there are companies that GROW—
whose revenue, sales or sheer size goes up hockey-stick-style. This issue

is dedicated to the geniuses behind those impressive spikes. We call them
“growth hackers”—the entrepreneurs who figured out how to retool a
company or disrupt an industry, and were rewarded handsomely. In April,
Entrepreneur magazine will be full of their stories and insights.

Supporting Features:

How to Land the Biggest Clients // What Makes a Brand Great // Cybercrime Special Report

FOR ENTREPRENEURS
We’ll also be conducting our annual, data-driven study to find the best
small- and mid-sized cities for entrepreneurs. Smaller American cities are
experiencing booming entrepreneurial scenes, and this issue is the place
to find the best of them—the places for entrepreneurs to set up shop and

thrive, and the places for investors to find
their next big bets.
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GROWTH HACKS & ADVICE

Coinciding with the theme in print, advice from a series of experts and entrepreneurs who successfully
hacked their businesses to the next level will be published on Entrepreneur.com. Plus:

A Growth-Focused Slideshow Series — 10 Growth Hacks You Can Apply, Fast-Growing Companies in
America, Fastest-Growing Companies of All Time, 10 Companies That Grew Too Fast
(and What to Learn From Them)

ABest Cities Continued — A look at the best places to invest, build and grow across the country, essential

for entrepreneurs plotting out their company’s next best move.

AApril 1: Apple Day - The anniversary of Apple’s founding will be highlighted by Steve Jobs profiles and
slideshows dedicated to the company’s rich history of innovation.

Native Integration Concept: Growing Without Sacrificing the Customer Experience
Hacking growth while ignoring your customers can spell disaster for any business. After all, the
goal always is to have more, happier customers. In a native piece designed for your brand,
Entrepreneur can highlight a handful of ways to keep the customer experience a top priority while
growing at lightning speed. Companies whose products and services support or improve the
customer experience, whether through CRM software, virtual receptionists, or more, can be
featured among the thoughtful solutions in this specialized content.
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Interactive Webinar

On the Customer Experience

In the month of April, Entrepreneur
will hold an informative webinar
presentation sharing ideas and
solutions for enhancing the
customer experience as a critical
avenue to hacking business growth.
Limited sponsorships and lead gen
opportunities are available for

this event.



